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6,446-SF purpose-built restaurant building on 1.86 acres in 

North Knoxville's primary commercial corridor. Fully built 

kitchen, dining room, and bar infrastructure delivered on 

the outbound side of Cedar Lane — a half mile from I-75 

with 15,958 VPD. Available fee simple, ground lease, or 

NNN.

6,446

Parking Spaces

1.86
ACRES

2002
YEAR BUILT

110 Cedar Ln, Knoxville, Tennessee 37912

15,958 
CPD

136

SQ. FT.

Parcel ID

068LD006
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110 Cedar Lane Knoxville, Tennessee 37912
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SINGLE TENANT RESTAURANT BUILDING: 6,446-SF purpose-built 
restaurant on a 1.86-acre lot with a 136-space parking field and fully 
built kitchen, dining room, and bar infrastructure.

OUTBOUND CEDAR LANE — HALF MILE OFF I-75: 15,958 VPD on Cedar 
Lane with direct interchange access a half mile away, capturing end-of-
day commuter traffic at peak meal times.

DENSE NATIONAL OPERATOR CORRIDOR: Adjacent to McDonald's, 
Taco Bell, Outback Steakhouse, Applebee's, Starbucks, Casey's, 
Valvoline, and Spark by Hilton.

STABLE AND GROWING METRO: Knoxville is Tennessee's third-largest 
metro with an MSA population exceeding 947,000 and consistent 
annual growth above 1.5%.

STABLE LOCAL DEMOGRAPHICS: Population exceeds 151,168 within 5 
miles with a density of 2,035 residents per square mile — one of the 
most established trade areas in the Knoxville MSA.
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PROPERTY DESCRIPTION

Year Built 2002

Lot Size 1.86 Ac

Building Size 6,446 SF

Parking 136 Spaces

Ownership Fee Simple

SALE / LEASE TERMS

List Price $2,400,000

Lease Rate $12,000 / M

Lease Type [NNN]

PRICE

$2,400,000
PRICE / SF

$373

CAP RATE

6.00%



L OCAL AERIAL  O VERVIE W 03 / 12

110 Cedar Ln Knoxville, TN

McDonald's, Taco Bell, Outback Steakhouse, 
Applebee's

Starbucks, Casey’s, Valvoline, Hilton

Direct I-75 interchange access  

[Cedar Lane (15,958 CPD)
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North Knoxville Trade Area

One of the most densely populated retail corridors in the Knoxville MSA, Cedar Lane 

draws from an established residential base that does not require a new market to 

develop. The corridor serves as the primary commercial artery for neighborhoods 

between I-75 and the city's northern edge.

Regional Residential Catchment

The I-75 interchange a half mile from the site extends the effective trade area beyond 

the immediate neighborhood, pulling regional pass-through traffic in addition to the 

established local base. Knoxville's metro has grown consistently above 1.5% annually.
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North Knoxville Trade Area, Tennessee
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North Knoxville Trade Area

North Knoxville is one of the most densely populated
retail trade areas in the Knoxville MSA. Cedar Lane draws
from a 5-mile residential base of 151,168 people across
63,771 households — a captive, established customer
pool that doesn't require a new market to develop. The
corridor functions as the primary commercial artery
serving the residential neighborhoods between I-75 and
the city's northern edge.

The I-75 interchange a half mile from this site pulls
regional pass-through traffic in addition to the local base,
extending the effective draw beyond the immediate
neighborhood. Knoxville's metro area has grown
consistently above 1.5% annually, and North Knoxville's
residential density makes it one of the more insulated
submarkets in the region from the demand swings that
affect lower-density corridors.

Populat ion Density (Per Square Mile, 5 Mile Radius)

Current Year Population (5-Mile)

Median Household Income (5-Mile)

Total Households (5-Mile)

2,035.89

151,168

$53,699

63,771



Confidentiality & Disclaimer

The information contained in this offering memorandum is proprietary and confidential. It is intended solely for the party receiving it from Cappiello Commercial and 

should not be distributed to any other person or entity without written consent. This memorandum has been prepared to provide summary, unverified information to 

prospective purchasers or tenants, and to establish a preliminary level of interest. It is not a substitute for a thorough due diligence investigation.

Cappiello Commercial has not independently verified, and makes no warranty or representation, with respect to the income or expenses of the property, its future 

performance, size or square footage, the presence of hazardous materials, compliance with applicable regulations, physical condition, or the financial condition of any 

tenant. All prospective buyers or tenants must independently verify the accuracy and completeness of all information before completing a transaction.

© 2026 Cappiello Commercial. All rights reserved.



135 S F or es t  Par k  B lvd ,  Kn oxv i l le ,  T enn essee  37919

Anthony Cappiello  

Chief Executive Officer, Principal Broker

Tony@cappcomm.com

Alston Gage

Broker

Alston@cappcomm.com

(615)-293-1349
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